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I was especially intrigued by the technology presented and explained after the 

last Fall Starnet meeting where the speaker, Scott Steinberg, addressed the 

reluctance to abandon outdated industry norms and the slow adoption of tech-

nological opportunities in the commercial flooring sector.  This presentation lit 

me up. Any of you that know me know that I’m a very enthusiastic guy about 

business and life, and the excitement of the technology that is about to 

change the flooring industry is astounding.  How does this technology help 

LGM to help you?  I’ll explain that later, after we’ve shown you what it is.  But 

first and foremost, it’s about you, and anything that helps your business per-

form better you should be looking at.  These technologies are no brainers 

since they help you with what you’re already doing the hard way.   Like it or 

not, you’re going to have to adapt to this technology and embrace it because 

this is the future of business, happening now.  Though this may seem like an 

advertisement, it is not, and we have no fiduciary relationship with any of 

these companies. 

 

The four technologies are Spec-ID, JengAI, Measure Square and Quantify 

North America and we’ll throw in Floorcloud as well. Logos and links are to the 

right. What do each of them do?  

 

Spec-ID, is a leading innovator in commercial construction product data.  They 

announced the seamless integration between Spec-ID and JengAI recently. 

Together, they create a unique blend of Machine Learning and Artificial Intelli-

gence that turbo boosts estimating, ensuring minimal errors and optimized 

savings. The integration of Spec-ID product data and JengAI’s automated  

project analyzer represents a significant step forward in their mission to sim-

plify processes, enhance productivity, and deliver exceptional value to their 

clients.  With this integration, both organizations aim to streamline the  

commercial construction industry operations, ultimately boosting efficiency and 

competitiveness. 

 

Spec-ID users enjoy the intuitive automation of managing commercial product 

data with tools native to Spec-ID to save valuable time and further reduce the 
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liability of manual data management processes, while JengAI is known 
for its AI-enhanced Drawing Analyzer, a cloud-based software that uses 
AI to automate the analysis of architectural and engineering drawings.  

 

The integration of these two powerful platforms will deliver a range of 
benefits, including: 

 

• Enhanced Collaboration: Teams can now work more seamlessly 
across projects, sharing vital data and insights effortlessly. 

 

• Streamlined Workflow: The integration automates repetitive tasks, 
reducing errors and boosting productivity. 

 

• Real-time Insights: Users can access real-time data and analytics, 
empowering them to make data-driven decisions. 

 

• Customization: Tailor the system to easily meet your organization's 
unique needs. 

 

• Cost Savings: Reduced operational costs and improved resource 
allocation contribute significant savings. 

 

Jerry Freeman, President, Spec-ID, expressed excitement about this 
integration, stating, "We are constantly striving to provide the best solu-
tions for our clients. This integration is a testament to our commitment 
to innovation and our mission to make businesses more agile and com-
petitive. We believe it will be a gamechanger in the commercial con-
struction industry." 

 

"The integration of Spec-ID with JengAI is a testament to our commit-
ment to fostering innovation and excellence within the industry," said 
Shayne Paterson, CEO/CTO and Co-Founder at JengAI. "By combining 
the unique strengths of our two technologies, we are poised to provide 
our clients with unparalleled solutions that will significantly enhance 
their bidding and estimating processes and overall business perfor-
mance." 

 

As Spec-ID and JengAI continue to push the boundaries of technologi-
cal advancements, this integration marks a significant step forward in 
delivering transformative solutions that empower businesses and indus-
tries to thrive in the digital era. The integration of Spec-ID and JengAI is 
now available to all existing and new clients.  
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A Brief description about each these companies. 

Spec-ID: 

Spec-ID is a pioneer in the commercial construction in-
dustry and manages the world’s largest database of com-
mercial flooring materials that it leverages to optimize the 
sourcing, selection, and management of building material 
data. Tasks, from sample ordering and product labels to 
professional and branded technical documents, are auto-
mated on a cloud-based platform that improves work-
flows, data accuracy, business decisions, and ROI. Our 
goal is to differentiate businesses to be more profitable 
and competitive. 

 

JengAI: 

JengAI offers cutting-edge solutions that empower organi-
zations to thrive in an ever-evolving landscape. We be-
lieve that artificial intelligence can revolutionize the way 
preconstruction cost estimation is done. With a focus on 
innovation, reliability, and client success, we developed AI
-enhanced Drawing Analyzer cloud-based software that 
uses AI to automate the analysis of architectural and engi-
neering drawings. 

 

Quantify North America:  

Quantify is a resource for flooring contractors when they 
need help with estimating.  This can be full-time or part-
time where you need fill-in with estimating.  Their goal is 
for high level clear and quality communication with your 
firm.  They can pull out documents that have anything to 
do with the estimating and the specific scope of work no 
matter where they exist in the documents. They customize 
the work to their specific client and have four estimating 
software programs they match to your process and the 
program you’re using.  

 

Measure Square:  

Flooring projects require tons of collaboration; the more 
you collaborate, the more you profit. Measure Square’s 
cloud collaboration with simple sharing of projects and 
product catalogs between the office and field will help you 
do that. Measure Square will provide accurate measure-
ments and presentations.  The use of AI to help on take 
offs, layouts, measures, quantities, types of flooring for 
each location and details for designing patterns and even 
the production of a proposal. 

You can also share floorplans with installers & clients over 
the web, reduce waste and stay on budget. 

Click Photo to view on the LGM website. 

Click Photo to view the LGM website. 

https://lgmandassociates.com/
https://lgmandassociates.com/wp-content/uploads/CFR-Ad-Size-and-Pricing.pdf
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Floorcloud: 

 

Floorcloud provides jobsite intelligence information allowing you to monitor the conditions on any job site.  
You can view and archive detailed jobsite conditions across all of your projects before, during, and after 
installation. Also receive alerts and notifications for out of specification conditions. Capture and archive 
photos, notes, and other important information for analysis.  This technology will keep you out of trouble 
and prevent you from being blamed for a site related condition that compromises the flooring material 
you’re installing and the installation itself.  This is invaluable technology that should also help you sell the 
job. This not only works for flooring but for other construction materials and components such as case 
goods, wood moldings and doors and other temperature and humidity sensitive products.  It also benefits 
the GC, whether they want to believe it or not.  

 

When everyone has their own system in a company, there is so much room for inefficiency, miscommuni-
cation, and ultimately chaos without accountability.  These technologies will help you prevent that kind of 
quagmire.  

 

How does LGM use these technologies to help you?  Since virtually all of what we do is large commercial 
projects, we must do a lot of research.  That involves looking at architectural specifications dealing partic-
ularly with Division 3 and Division 9 information.  Something that may shed light on the concern condition 
and cause may be hiding in an obscure location in the documents, or there may be conflicting information 
in different locations in the specs, or nothing that addressed the issue that should be there.  By being 
able to use Spec ID we can scour the specs and find quickly what we’re looking for.  We can also find 
product information, the specs for it and the installation guidelines without hunting all over, whether they 
are old, new, or revised.  And the information they archive goes back so we can see if what was so at the 
time of installation has changed.  This can be very telling since a change may indicate someone knew 
something wasn’t working or was a problem and the information got changed mid-stream.   

 

You should believe that change is good.  And change is going to happen with or without you.  It’s the fu-
ture and it’s happening now.  If you don’t get on board, your competition will, and you’ll watch them go 
right by you.  

 

If you need help with any flooring issue, from concrete to carpet and everything in between, including an-
cillary products, contact us.  We can help by answering your questions, preventing a failure, or helping 
resolve a failure when it occurs.  If we don’t have the answer we can get it, guaranteed. Our job is to 
know as much as possible about the products, technologies and science of the floor covering industry, 
from the substrate to the surfaces that go on them and the ancillary products used.  We must know, to 
help you. 

 

*Factoid: Concrete is the second most-consumed material in the world after water. And the industry is 
massive. More than 600,000 professionals are employed in the cement and concrete ecosystem, which 
generates more than $100 Billion into the United States economy every year. (from Construction Dive) 

 

Take Advantage of this! 
Are you confused by all the changes occurring in the industry?  Is the onslaught of new 
flooring products, soft and hard, adhesives, site related conditions as well as substrate is-
sues, overwhelming you?  Do you want to stay out of trouble and avoid a flooring failure?  
Let us help.  We can come to your business with an educational program that addresses 
all these issues, and more.  Afterwards we can engage you and your team in a question 
and answer session that is sure to help clear the cobwebs of chaos.   

 

Call or email us to discuss your interest and for more details. 

706-370-5888—lgmtcs@optilink.us 
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FCEF exists to bring awareness to the opportunities in a flooring installation career, recruit new talent, aid in the funding of the 

their education, and facilitate job placement into flooring industry careers. 

Here is a link to ALL of the FCEF Digital Marketing assets.  

We provide all of this to retailers for free so that can promote 

the career and the scholarships in their neighborhood and with 

their network.  

At this link, you will find, complete social ads ready to be  

customized and posted, email templates, customizable fliers, 

social video ads.    Feel free to use any of the copy you see 

there – and download anything you like. 

https://fcef.org/
https://fcef.org/

